he Seller’s
Blueprint
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What Makes Your
Home Sell?

We know what makes your home SELL
fortop dollar




What Determines a Sale
for the Highest Price?

1 How it is Priced 2 How it Shows

3 How it is Marketed 4 Communication
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What Makes your Home Sell?

Accurate Pricing - “5-5-5 pricing Strategy”

Our Real Estate Team Uses the Most Accurate
Method Available to Price your Property

The right price for your property is not determined by any one agent or
seller - it’s determined only by current market conditions.

We access accurate, up-to-date MLS data to select up to 5 active, 5
pending, and 5 sold properties that are the most comparable in features
and amenities to your property.

Combined with our in-depth knowledge of market statistics, this
method assures we price your property correctly, so it sells for the price
you deserve.

kW Lockwood

Comparable Property Statistics

Active Listings: 5

lowest price average price highest price median price
$256,000 $420,378 $598,000 $442,795

average $/saft
$248.50

1909 E Windham Road
74 Brekke Road

$256,000

857 Buckridge Crossing

236 Boardwalk Ave

Suggested List Price

Price Range
$481,110- $513,490

estimated days on market
40 - 60 days

avg DO
103



What Makes your Home Sell?

Accurate Pricing - “5-5-5 pricing Strategy”

Three Outcomes

1. The Property Receives Little Action (Low To No Showings)

J This can only mean one thing - the market is rejecting the property based on price. Buyers and
1 | other agents recognize value when they see it and if they feel the property does not represent a
good value they will not even visit the property.

Solution: Reposition the bait (Large price reduction)

2. The Property Has Showings, But No Offers

In other words, the property is the bride’s maid, not the bride. This is better than the first outcome,
yet it is still frustrating for the seller. In this case, the price is close enough to market value to
attract a showing yet still too high, relative to competing homes, to motivate the buyer to act.

Solution: Reposition the bait (Smaller price adjustment)

3. The Property Sells

If we hit the market just right we may be fortunate enough to have an offer right away. A quick offer
does not necessary mean we are under priced. It means we were fortunate to hit the market at
the perfect time. It’s like catching a fish on the first cast. It happens, but that does not mean it will

ﬂ @ \g happen again and again.
Py

See Whatis
Happening Every
Weekin Your Area

Whenever a new listing
comes on or off the
market you will know.
Together, we will use this
information to make
marketing, pricing, and
showing alterations to
help your home sell faster.

KELLERWILLIAMS
ARIZONA REALTY
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What Makes your Home Sell?

Attract More Buyers

% of Buyers who will
Listing Price look at the property

15% Above 10%

10% Above 30%

Market Value 60%

10% Below

15% Below

WILLIAMS

Al NA REALTY

kW X L ockwood

75%

90%



What Makes your Home Sell?

How it Shows

We Make Listings Shine

Today'’s property buyers are armed with more information than ever.
They tell their agents which properties they want to see—and they’ve
already rejected listings with too few or poor quality photos. It is
absolutely vital that your online listing has high-impact photos, videos,
and tours to make a lasting first impression that will motivate buyers to
come see your property for themselves. his could include:

a Photography B Photo Editing
.‘ Staging & Repair o\o Virtual Tours

kW X Lockwood

WILLIAMS.
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What Makes your Home Sell?

How it Marketed

We’ll Sell it Faster and For More Money WHERE BUYERS FOUND THE
HOME THEY PURCHASED

We annually review data from the NAR'’s profile of buyers and sellers
that tells us exactly where buyers first found the actual property they

purchased. 24
Zillow

With that data, we adapt our marketing strategy and resources to match .
where the MOST buyers are finding properties just like yours, so that 44% Online
we can sell it faster and for more money

Yard/open house
sign, friend, relative,
neighbor, builder/
builder’s agent, knew
the seller, print
advertising

a4
BN

30% Real
Estate Agents

kW X L ockwood
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Online Advertising

Overview
=
. Brokerage Websites
44% of Buyers First Our System Your Edge Our t60hnology allows us {6 showease
t Il major brokerag

Found the Home They " websites like Redfin, KW.oom,
Pu rchased Online Sothebys.com, Century21.com, Better

Homes and Gardens, ReMax.com and
We have the resources to an more.

el

Classified Services
Craigslist, Oodle, Backpage, and

advertise more, post more
often and perform the extra

steps that ensure your ”Sting many more. Most agents overlook this
comes up faster than the powerful tool or they just do the bare
competition. minimum.

Social Media

J

Listing Portals

We get your property featured more
often on the most popular sites like
Zillow, Trulia, Realestate.com,
Realtor.com, and hundreds more.

Search Engines

Facebook, Instagram, and Twitter, to Google. Bing. Yahoo. Nobody knows
just name a few of the places we search engines better! We are experts
share, promote, and pay to showcase in both organic and paid results.

KELLERWILLIAMS
ARIZONA REALTY

% o R
ILOCKWOO_SI your property.



Brokerage Websites

Online Advertising

RE/MAX kw Sotheby’s

COLDWELL BANKER KELLERWVILLIAMS.

and Gardens.

Bette |
@e II'IleS REDFIN Gnluyzl ON REALTYONEGROUP

RE AL ESTATE

kW X Lockwood



Listing Portals

Online Advertising

2 Zillow

Crarrar View Ra— ) . % 1Oth P R

trulia =

11 Mekhi Route FOR BALE
2 i $785.000

F20 st « DSES el kot wigm + Single-Famiy Home Calculate Payment ~ Gest Pre-Guslifiss

realtor.com

(ealtlOrCOM ~ 8Uv SELL FENT MORIGAGE Find REALTORS® MY HOME  NEWS & INSGHTS 0 wam seuwe

Mors about his proparty

Atecin = 3 hatb o

S

3 26l 2220 9,583 $785,000
bk alfsahs mR st g o e
i 11 Makhil ROUte Betionain, WA 56225 e Papear §2568/ma

H - EOR SALE
1 Mekhi Route $1.404,090 e e SRR B

Bellingham, WA 98226 Zamimrie® KLEPEARS

Open House

N i e
A4 4 beds - 4 baths - 5,654 sqft EST. MORTGAGE e
Map View 35481 /mo H -
Pickarirg Estates = in lssaquan! Beavtiful spacicus hames on G4 pre-gqualified to T e e

Frage kats - tracitional camlart with modern tauchss, High
cailings, trimmed throughout opan Hocorplars! Elsgant outdoor
living spac ated in historically hip downtown saquah -
award winning schacks, easy commute, great walkablity and
Torts b ol Marnibas fram fraeways, my F15 HGRDNE. perks
arud trails,

A

X
Iy, Lockwood



Listing Portals

Online Advertising

GO gle homes for sale near me

Google

All Maps Shopping News Images More

About 91,700,000 results (0.53 seconds)

. Homes For Sale Near Me - Save and Share All Listings
b BI n g (ad) http://benkinney.com/search ¥

View All Local Houses For Sale. Search Our Listings to Find a House
§ 2211 Rimland Dr Suite 124

14,833 Homes For Sale | Real Estate
https://www.homedinvestment.com/ v
Home4Investment has 14833 homes for sale near you. Check out listing pho

l in the area, and search to find the perfect home.
ya oo. Sat, Dec 2 - Open House - 1:00 - 4:00 PM
Local Real Estate Property Search - Homes For Sale
X Lockwood

KELLERWILLIAMS
ARIZONA REALTY



Social Media
Online Advertising @

3

Just listed - come tour this

beautiful home today!

KELLERWILLIAMS x LO C kWO O d



Classified Services

Online Advertising

Loy
J

Facebook Marketplace

kW X Lockwood

[ZONA REALTY

8 Beds 4 Baths House
$474,500

@ Send seller a message

Hi, is this available?

craigslist

Joodle



How It’s Marketed

Real Estate Professionals

We Market Your Property to the Top Agents

30% of buyers first found their home through a real estate agent
sending, showing , or notifying them about it.

Although we promote your property to local agents, we focus our
marketing efforts on the 20% of agents locally, statewide, nationally,
and internationally that sell 80% of all homes.

kW X L ockwood

WILLIAMS

Al NA REALTY

5 Ways to Make Sure All Agents
Know About Your Home:

& b g

Electronic Fliers Paper Fliers Virtual Tours

o %2

Realtor Office Communication
Meetings



Traditional Marketing

Overview

Reaching Buyers at Every Opportunity

Roughly 26% of buyers found the home they actually purchased
through one one of these four traditional marketing channels:

=

Yard Signs

Approximately 10% of
buyers found the property
they actually purchased
from onsite advertising

like signage

kW X L ockwood

WILLIAMS

Al NA REALTY

Open Houses

About 5% of buyers found
their property through
open houses.

(Al

Networking

A small percentage of
buyers find the property
they purchasing through

word mouth

b
Print

Only 1% of buyers found
the property they
purchase through print
advertising.
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Traditional Marketing



Traditional Marketing

Networking

We Know the Secrets of Effective Networking

Our agents excel at the essential skills of networking, which means we
can find you buyers that other agents might miss out on. We host and
attend events often to constantly widen our network.

kW X L ockwood
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Al NA REALTY




Traditional Marketing

Print Advertising

5o
i we?

KELLERWILLIAMS
ARIZONA REALTY
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What Makes Your Home Sell

Out Database

command  connect aderst KB | Katie Bauer v

@ Dashboard Reports Information Details captured: 07/19/2019 6:57 PM
Buyer Database B o oweom T =
&= \
. " . o= Sources v This Year v
Our database contains thousands of active potential buyers ® Totarecords 19,000 Contacts 10,200 Leacs 9,800
looking f ties right ¢ |
g p p g @ Database Health Agents in my Market Center - Compare o
Legend: ® 0-49% Me ® 51-100% Me @ Comparison: Agents in my Market Center S
Database Health Score ’
® 79% 74%
Legend:
ol Percentage of Datab ith:
€icentageor Database with: ® 15% Agent Referral 6% Referrals
@ 3% Organic ® 10% Other
- -
50% ‘ 10% 50% 50% r‘ZS% 50% ® 19% Landing Page Invite 9% Benson Place Farm
58% 25% 58% 48% 24% 63%
[ﬁ \ 8% Realtor.com © 7% Offline Ads
Phone Number Email Address Neighborhoods Home Anniv. Birthdays ® 10% Zillow 13% Repeat Client
&7 “= Database Activity Agents in my Market Center v Compare o Filter by v
®
Legend: Percentage reached out to in the Percentage reached out to in the Percentage reached out in the past Percentage reached out in the past
@ last 0-30 days past 31-60 days 61-90 days 91 or more
® 39% ® 47% 42% 51% ® 17% 1.5% ® 2% 0.5%
Me
. [ | ]

Agents in Market Center

()

X Lockwood
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Communication

Transparency

a:81

Guide

Buying

See Everything

Our KW Consumer App is available for download on your
phone today, and allows you to search for homes and stay up
to date on important steps in the transaction once we’re under

contract.

$275,000 525 [ Agentseick |

£10 Lilac br, Raund Rock, TX I

i 1

o bl K]

Home Warranty

4bd 2ba 2400 sgft [ Open Sun 12:30pm

Secure a home warranty to maintain the

$275,000

§10 Lilac Dr, Round Rock, T

1y SortBy

% ()
EALY;, * Lockwood



Communication

Overview

Crystal Clear Communication

Because transparency throughout the transaction matters deeply to us

We know no one likes to be left in the dark, so we use technology that
keeps everyone in the transaction process well-informed with the most
important information - from buyers and sellers to other agents.

kW X L ockwood

WILLIAMS

Al NA REALTY

&
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Buyer
Feedback

O

Marketing
Feedback

o
4alA

Agent
Feedback

A
HeR

Market
Updates



Communication

Buyers

We Make it Easy for Buyers to Find
Your House

Our cutting edge tech gets your listing in front of the right
buyers.

When a buyer visits our website, we can see exactly what
they are looking for, and they’ll automatically get emailed
new listings that match their searches. We’ll know the
when they view your listing, favorite your home or request
a showing.

KELLERWILLIAMS x LO C kWO O d

$855,000

9058 N 28TH Street, P!

verview What It'll Cost Neighborhood Similar Homes.

\\\\\\\\\

$855,000

9058 N 28TH Street, Phoenix, AZ 85028
Estimated payment: $4,285/mo
Estimation provided by Keller Williams Reall

nnnnnnnnnnnnnnnnnnn




Communication
Showing Feedback

See Who Has Shown Your Property
with Feedback from Local Agents

Whenever an agent shows your listing, we aggressively
attempt to reach them to provide you the unfiltered
feedback you need to compete in this market.

KELLER! % I:OC kWO O_g

RWILLIAMS




Communication
Market Activity and Updats

See What is Happening Every Week in
Your Area

Whenever a new listing comes on or off the market you
will know. Together, we will use this information to make
marketing, pricing, and showing alterations to help your
home sell faster.

x [ ]
EAMLY;, ” Lockwood

Number of Listings

$600K

$500K

$400K

Listings Prices

@ Absorption Rate

$300K
$200K
< S Q9 9 %S XIS Y
(] ) (&) O (o] () S S QS S
Vl\ @;\ O"\ e;\ Q’N \j,\f «',\/ $‘,\/ Y(‘\’ é’,\/ @ Active Median List Price
@ New Median List Price
‘ @ Active Listings @ New Listings @ Sold Listings @ Sold Median Sale Price
] - 5 ‘7“ . -
Absorption Rate, in Months @ 5 4 Sold to List Ratio
3.4 Mo. 97%
3.2 Mo.
96%
3 Mo.
95%
2.8 Mo.
0,
2.6 Mo. o
2.4 Mo. 93%
T 9 0 L Q9 % L S F S ¥ 9 0 < Q ¥ & & ¥ <« I >

@ Sale to Original List Price Ratio




NeXxt Steps

Here’s What Will Happen Now:

1 2

Choose Your Price Complete the
& Review CMA Agreement

3 ut

Choose Start Date Marketing Takes
Over

kW X L ockwood
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Thankyou...

for the privilege and opportunity to work with you. Always,
feel free to call if you have any questions. Looking
forward to assisting you with selling your home.

It’s what we do and we do it well!

INTHIS TOGETHER

Chris Lockwood

(509) 322-3080
chris.lockwood@kw.com
chrislockwoodre.com

@ChrisLockwoodRealtor

©@6 @ dJd M0

Lock”vvood

Buy | Sell | Invest

KELLERWILLIAMS
ARIZONA REALTY

EACH OFFICE IS INDEPENDNTLY OWNED & OPERATED
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